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Verbier

BOUTIQUE

Solstice

T THIS TIME last year, Solstice

confirmed plans to add two

new homes to its eight-property
portfolio. Instead, the Scottsdale, Ariz.—
based destination club acquired six: a
four-bedroom ski chalet in Verbier,
Switzerland; a four-bedroom hacienda
fronting the Sea of Cortés in Cabo San
Lucas, Mexico; two West Village apart-
ments in New York City; and, as
planned, homes in Napa Valley, Calif.,
and on the coast of Brazil.

Graham Kos, who cofounded Sol-
stice in 2004 with an initial plan to
have 48 members share eight residences,
says the impetus to expand came from
the members themselves. “By late 2006
we had met capacity, and our members
said, “We’re happy with the quality of
the homes, we’re happy with the ser-
vices, we want to add destinations, ”” he
explains. “That meant we would be
able to add members.”

Even after its growth spurt (the club
and one 90-foot yacht), Solstice remains
only a fraction of the size of other des-

tination clubs. The company’s boutique

often historic, homes that emphasize

individual design over uniformity. Villa

Dolce in Florence, Italy, for example, is
the only private residence ever designed
by Michelangelo. The club acquired its
Verbier property after company offi-
cials observed the residence while it

was under construction and convinced

currently has 92 members, 14 homes,

approach involves purchasing unique,

the owner to sell them the home—
along with his collection of contempo-
rary Chinese art. “Our feeling is that
the quality of our homes has to be as
nice or nicer than where our members
live already,” says Kos, who adds that
the club’s residences have an average
value of $6.5 million.

Solstice memberships range from a
14-night option ($615,000 deposit plus
$34,000 in annual dues) to a 56-night
program ($1.95 million plus $86,000 in
dues). The club allows members an
unlimited number of additional nights
on a space-available basis.

Although his club has nearly twice as
many members as originally planned,
Kos promises that availability will never
be a problem at Solstice homes. “We’re
pursuing residences in Hawaii, the
Caribbean, and Europe,” he says. “But
we will only grow with the approval of
our members.”” —JENNIFER HALL [R]

Solstice, 480.240.2370,
www.solsticecollection.com

This locked PDF is made available by Robb Report®, a CurtCo Robb Media, LLC publication. This does not constitute an endorsement, implied o otherwise, by CurtCo Robb Media, LLC. It may not be printed or sold by anyone other than CurtCo Robb Media, LLC. Reproduction or alterations in whole
or in part without prior written permission is stricely prohibited. This locked PDF may not be transmitted via e-mail, fax, website or any other content transmission mechanism considered unlawful. Any photographs or illustrations appearing in this PDE are the sole property of the Copyright holder. In no
event shall CurtCo Robb Media, LLC and/or its respective suppliers be liable for any special, indirect or consequential damages or any damages whatsoever resulting from loss of use, data or profits, whether in an action of contract, negligence or other tortuous action, arising out of or in connection with the
use or performance of this document. Robb Report® is the registered trademark of CurtCo Robb Media, LLC. The Robb Report logo, trademarks and service marks and other CurtCo Robb Media, LLC logos, product and service names are trademarks of CurtCo Robb Media, LLC. Without CurtCo Robb
Media, LLC’s prior permission, you agree not to display or use in any manner, CurtCo Robb Media, LLC's Marks. Subscriptions and back issues (800) 947-7472. reprints@curtco.com



